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The Law of Financial Success
Achieve "Massive Action" results and accomplish your
business dreams! While most people operate with
only three degrees of action-no action, retreat, or
normal action-if you're after big goals, you don't want
to settle for the ordinary. To reach the next level, you
must understand the coveted 4th degree of action.
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This 4th degree, also know as the 10 X Rule, is that
level of action that guarantees companies and
individuals realize their goals and dreams. The 10 X
Rule unveils the principle of "Massive Action,"
allowing you to blast through business clichŽs and
risk-aversion while taking concrete steps to reach
your dreams. It also demonstrates why people get
stuck in the first three actions and how to move into
making the 10X Rule a discipline. Find out exactly
where to start, what to do, and how to follow up each
action you take with more action to achieve Massive
Action results. Learn the "Estimation of Effort"
calculation to ensure you exceed your targets Make
the Fourth Degree a way of life and defy mediocrity
Discover the time management myth Get the exact
reasons why people fail and others succeed Know the
exact formula to solve problems Extreme success is
by definition outside the realm of normal action.
Instead of behaving like everybody else and settling
for average results, take Massive Action with The 10 X
Rule, remove luck and chance from your business
equation, and lock in massive success.

The 10 Pillars of Wealth
#1 New York Times Bestseller Oprah's Book Club
Selection The “extraordinary . . . monumental
masterpiece” (Booklist) that changed the course of
Ken Follett’s already phenomenal career. Look out for
the prequel, The Evening and the Morning, coming
from Viking in September 2020. “Follett risks all and
comes out a clear winner,” extolled Publishers Weekly
on the release of The Pillars of the Earth. A departure
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for the bestselling thriller writer, the historical epic
stunned readers and critics alike with its ambitious
scope and gripping humanity. Today, it stands as a
testament to Follett’s unassailable command of the
written word and to his universal appeal. The Pillars of
the Earth tells the story of Philip, prior of Kingsbridge,
a devout and resourceful monk driven to build the
greatest Gothic cathedral the world has known . . . of
Tom, the mason who becomes his architect—a man
divided in his soul . . . of the beautiful, elusive Lady
Aliena, haunted by a secret shame . . . and of a
struggle between good and evil that will turn church
against state and brother against brother. A
spellbinding epic tale of ambition, anarchy, and
absolute power set against the sprawling medieval
canvas of twelfth-century England, this is Ken Follett’s
historical masterpiece.

Are You Fully Charged? (Intl)
Already an international sensation and prize-winning
bestseller in France, an evocative coming-of-age story
of a young boy, a lost childhood and a shattered
homeland. SHORTLISTED FOR THE ALBERTINE PRIZE *
NAMED ONE OF THE BEST BOOKS OF THE YEAR BY
ESQUIRE * LONGLISTED FOR THE ANDREW CARNEGIE
MEDAL FOR EXCELLENCE IN FICTION * LONGLISTED
FOR THE ASPEN WORDS LITERARY PRIZE Burundi,
1992. For ten-year-old Gabriel, life in his comfortable
expatriate neighborhood of Bujumbura with his
French father, Rwandan mother and little sister Ana,
is something close to paradise. These are carefree
days of laughter and adventure - sneaking
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Supermatch cigarettes and gorging on stolen
mangoes - as he and his mischievous gang of friends
transform their tiny cul-de-sac into their kingdom. But
dark clouds are gathering over this small country, and
soon their peaceful existence will shatter when
Burundi, and neighboring Rwanda, are brutally hit by
civil war and genocide. A novel of extraordinary
power and beauty, Small Country describes an end of
innocence as seen through the eyes of a child caught
in the maelstrom of history. Shot through with
shadows and light, tragedy and humor, it is a stirring
tribute not only to a dark chapter in Africa's past, but
also to the bright days that preceded it.

The Catcher in the Rye
During economic contractions, it becomes much more
difficult to sell your products, maintain your customer
base, and gain market share. Mistakes become more
costly, and failure becomes a real possibility for all
those who are not able to make the transition. But
imagine being able to sell your products when others
cannot, being able to take market share from both
your competitors, and knowing the precise formulas
that would allow you to expand your sales while
others make excuses. If You’re Not First, You’re Last is
about how to sell your products and services—despite
the economy—and provides the reader with ways to
capitalize regardless of their product, service, or idea.
Grant shares his proven strategies that will allow you
to not just continue to sell, but create new products,
increase margins, gain market share and much more.
Key concepts in If You’re Not First, You’re Last
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include: Converting the Unsold to Sold The Power
Schedule to Maximize Sales Your Freedom Financial
Plan The Unreasonable Selling Attitude

Sell with a Story
"Let me think it over." Early in his sales career, worldrenowned sales expert Brian Tracy couldn't find a way
to overcome that simple five-word objection and close
the sale. Then he discovered a technique that worked.
Business boomed. Tracy broke every sales record in
his company and increased his income twenty-fold.
Since that breakthrough many years ago, Tracy has
meticulously studied and collected the best of the
best in sales-closing techniques. Now, in The Art of
Closing the Sale, he shares this wealth of knowledge
that has already helped more than one million people
maximize their sales results. No matter how eloquent
or passionate a salesperson you may be, no matter
how friendly your smile or likable your personality, if
you can't close the sale, your efforts yield nothing.
The Art of Closing the Sale teaches the learnable skills
that anyone can use to transform the sales process
into a consistent win. This book is an absolute mustread for every sales professional seeking to boost
their career and create a future of success.

Worth Every Penny: Build a Business
That Thrills Your Customers and Still
Charge What You're Worth
"Originally published in hardcover by Little,Brown and
Company, July 1951"--T.p. vers
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Summary: Sell or Be Sold: How to Get
Your Way in Business
Over 100 storyboards with simple descriptions.

Summary of Grant Cardone’s Sell or Be
Sold by Milkyway Media
(Book Jacket Status: Jacketed)When it was published
in 1955, "Lolita" immediately became a cause célèbre
because of the freedom and sophistication with which
it handled the unusual erotic predilections of its
protagonist. But Vladimir Nabokov's wise, ironic,
elegant masterpiece owes its stature as one of the
twentieth century's novels of record not to the
controversy its material aroused but to its author's
use of that material to tell a love story almost
shocking in its beauty and tenderness. Awe and
exhilaration-along with heartbreak and mordant witabound in this account of the aging Humbert
Humbert's obsessive, devouring, and doomed passion
for the nymphet Dolores Haze. Lolita is also the story
of a hypercivilized European colliding with the
cheerful barbarism of postwar America, but most of
all, it is a meditation on love-love as outrage and
hallucination, madness and transformation.With an
Introduction by Martin Amis "From the Hardcover
edition."

The Millionaire Booklet
Flight School
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In this inspiring book, Harvard-trained child and adult
psychiatrist and expert in human motivation Dr. Shimi
Kang provides a guide to the art and science of
inspiring children to develop their own internal drive
and a lifelong love of learning. Drawing on the latest
neuroscience and behavioral research, Dr. Kang
shows why pushy “tiger parents” and permissive
“jellyfish parents” actually hinder self-motivation. She
proposes a powerful new parenting model: the
intelligent, joyful, playful, highly social dolphin.
Dolphin parents focus on maintaining balance in their
children’s lives to gently yet authoritatively guide
them toward lasting health, happiness, and success.
As the medical director for Child and Youth Mental
Health community programs in Vancouver, British
Columbia, Dr. Kang has witnessed firsthand the
consequences of parental pressure: anxiety disorders,
high stress levels, suicides, and addictions. As the
mother of three children and as the daughter of
immigrant parents who struggled to give their
children the “best” in life—Dr. Kang’s mother could
not read and her father taught her math while they
drove around in his taxicab—Dr. Kang argues that
often the simplest “benefits” we give our children are
the most valuable. By trusting our deepest intuitions
about what is best for our kids, we will in turn allow
them to develop key dolphin traits to enable them to
thrive in an increasingly complex world: adaptability,
community-mindedness, creativity, and critical
thinking. Life is a journey through ever-changing
waters, and dolphin parents know that the most
valuable help we can give our children is to assist
them in developing their own inner compass.
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Combining irrefutable science with unforgettable reallife stories, The Dolphin Way walks readers through
Dr. Kang’s four-part method for cultivating selfmotivation. The book makes a powerful case that we
are not forced to choose between being permissive or
controlling. The third option—the option that will
prepare our kids for success in a future that will
require adaptability—is the dolphin way.

The Dolphin Way
In this fascinating book, New Yorker business
columnist James Surowiecki explores a deceptively
simple idea: Large groups of people are smarter than
an elite few, no matter how brilliant—better at solving
problems, fostering innovation, coming to wise
decisions, even predicting the future. With boundless
erudition and in delightfully clear prose, Surowiecki
ranges across fields as diverse as popular culture,
psychology, ant biology, behavioral economics,
artificial intelligence, military history, and politics to
show how this simple idea offers important lessons for
how we live our lives, select our leaders, run our
companies, and think about our world.

Lolita
People don't like to be sold, but they love to buy.

Be Obsessed Or Be Average
"We're in the middle of an epidemic of average. Socalled onormalo people get up every day, go to work,
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do what's asked of them, leave promptly at 5, and
return home to sit on the couch and watch TV. Society
tells us that this is what it means to lead a balanced
life. Don't stress too much or work too hard. Your
career isn't everything. But Grant Cardone thinks this
preoccupation with balance has really just given an
excuse to be mediocre. The bestselling author, selfmade multimillionaire, radio and TV personality, and
owner of the Whatever It Takes Network knows that if
you want real success, you have to be obsessed. You
have to be hungry and hyper-focused and insatiable,
and not listen to naysayers who tell you to tone it
down. You also have to know how to harness that
obsession so that you can use it to your advantage.
Some of his maxims- - Criticism is easily avoided by
saying nothing, doing nothing, and being nothing. Never fear the haters - fear the weak who listen to
them. - Most people are dying at 20 and making it
official at 80. Most people are living their life with
nothing to brag or talk about. If you're looking for
someone to coddle you and make excuses for your
lack of success, you've come to the wrong book."

Small Country
In Sell or Be Sold readers will learn why selling is as
vital to your survival as food, water, and oxygen. This
book details very simple concepts that readers can
use confidently and successfully to sell others on
themselves, their ideas and their products. Readers
will find step-by-step selling strategies and techniques
to guarantee they not only survive, but prosper in
ANY economic condition.
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Setting Up Your Shots
MORTAL ENGINES launched Philip Reeve's brilliantlyimagined creation, the world of the Traction Era,
where mobile cities fight for survival in a postapocalyptic future.The first instalment introduces
young apprentice Tom Natsworthy and the murderous
Hester Shaw, flung from the fast-moving city of
London into heart-stopping adventures in the
wastelands of the Great Hunting Ground. "No
11-to-16-year-old should miss the superbly imagined
debut novel from Philip Reeve" - The Times "This big,
brave, brilliant book combines a thrilling adventure
story with endless moral conundrums" - Guardian

Sell It Like Serhant
A persevering penguin is determined to fly in this
adorably inspiring Classic Board Book from the
creator of Red Hat and Red Sled. Although little
Penguin has the soul of an eagle, his body wasn’t built
to soar. But Penguin has an irrepressible spirit, and he
adamantly follows his dreams to flip, flap, fly! Even if
he needs a little help with the technical parts, this
penguin is ready to live on the wind.

The Closer's Survival Guide
Shows the limited-dollar investor the way to a future
of wealth, security, and independence.

The Pillars of the Earth
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Rhinoceros Success
Brian Tracy, one of the top professional speakers and
sales trainers in the world today, found that his most
important breakthrough in selling was the discovery
that it is the "Psychology of Selling" that is more
important than the techniques and methods of selling.
Tracy's classic audio program, The Psychology of
Selling, is the best-selling sales training program in
history and is now available in expanded and updated
book format for the first time. Salespeople will learn:
"the inner game of selling" how to eliminate the fear
of rejection how to build unshakeable self-confidence
Salespeople, says Tracy, must learn to control their
thoughts, feelings, and actions to make themselves
more effective.

The Market-Place
From the New York Times bestselling author of Selling
the Invisible comes an insightful guide that will show
you how to package and present the most important
product of all: you. If you need to make a good
impression on prospects, clients, or employers, then
these inspiring stories, fascinating examples, and
surprising tips will help you improve your life in ways
you never imagined. Discover: Why life is more like
high school than college - and what to do about it.
Why surprising people isn't a good idea after all. How
a few dollars and seconds could lead to startling
success. Whether you're nearing the corner office or
just starting out, these and the hundreds of other
ideas in YOU, INC. will propel you even faster.
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If You're Not First, You're Last
Shows that knowing the principles of selling is a
prerequisite for success of any kind, and explains how
to put those principles to use. This title includes tools
and techniques for mastering persuasion and closing
the sale.

Black Business Secrets
The Closer’s Survival Guide is perfect for sales people,
negotiators, deal makers and mediators but also
critically important for dreamers, investors, inventors,
buyers, brokers, entrepreneurs, bankers, CEO’s,
politicians and anyone who wants to close others on
the way they think and get what they want in life.
Show me any highly successful person, and I will show
you someone who has big dreams and who knows
how to close! The end game is the close.

KJV My Promise Bible Silky But
Follows one young man from his impoverished
childhood with a crack-addicted mother, through his
discovery of the sport of football, to his rise to
become one of the most successful, highly-paid
players in the NFL.

The Wisdom of Crowds
For all the promises of God in him are yea, and in him
Amen, unto the glory of God by us. 2 Corinthians 1:20
The My Promise Bible is an inspirational tool to
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express faith through art and be reminded of God's
promises. Bible journaling is an exciting way to
document your spiritual journey through coloring
illustrations and memorable verses. Set some time
aside as you sit peacefully and ponder the wonders of
God's Word.

Mortal Engines
I want to help you reach millionaire status, even get
rich, if you believe that you deserve to be the person
in the room that writes the check for a million dollars,
ten million or even 100 million—let’s roll.

Little Red Book of Selling
NATIONAL BESTSELLER ** USA Today Bestseller ** Los
Angeles Times Bestseller ** Wall Street Journal
Bestseller A lively and practical guide on how to sell
anything and achieve long-term success in business
Ryan Serhant was a shy, jobless hand model when he
entered the real estate business in 2008 at a time the
country was on the verge of economic collapse. Just
nine years later, he has emerged as one of the top
realtors in the world and an authority on the art of
selling. Sell It Like Serhant is a smart, at times
hilarious, and always essential playbook to build
confidence, generate results, and sell just about
anything. You'll find tips on: --The Seven Stages of
Selling--How to Find Your Hook--Negotiating Like A
BOSS--How to Be a Time Manager, Not a Time
Stealer--And Much More! Through useful lessons,
lively stories, and vivid examples, this book shows
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you how to employ Serhant's principles to increase
profits and achieve success. Your measure of a good
day will no longer depend on one deal or one client,
wondering what comes next; the next deal is already
happening. And Serhant's practical guidance will show
you how to juggle multiple deals at once and close all
of them EVERY. SINGLE. TIME. Whatever your
business or expertise, Sell It Like Serhant will make
anyone a master at sales. Ready, set, GO!

How to Create Wealth Investing in Real
Estate
Are you sold on what you’re selling? Or are you
underselling yourself? In Sell or Be Sold: How to Get
Your Way in Business and in Life (2011), motivational
speaker and sales coach Grant Cardone explains that
all people are is in the business of sales, regardless of
whether they think of themselves as a sales
representative. Purchase this in-depth summary to
learn more.

American Grape Growing and Wine
Making
"Should I lower my price point? Give my new product
away for free online? How do I compete when my
goods, services, or business model might be
duplicated?" In this candid, 21st-century-savvy guide,
Dante Lee illustrates how passion can become profit
by addressing the questions that every
businessperson needs to ask. Black Business Secrets
discusses the entrepreneurial skills that AfricanPage 14/20
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American business owners must master in order to
compete in a world where most new companies fail
within three years. Whether you’re a weekend
entrepreneur or a career-changing professional, Lee’s
motto—"don’t be a worrier, be a warrior"—applies.
From personal branding to best practices, this
empowering blueprint offers surefire tips and
strategies designed to ensure business survival and
success.

Green Mansions: A Romance of the
Tropical Forest
Tom Rath, author of five influential bestsellers,
reveals the three keys that matter most for our daily
health and well-being, as well as our engagement in
our work. Drawing on the latest and most practical
research from health, psychology, and economics,
this book focuses on changes we can make to create
better days for ourselves and others. Are You Fully
Charged? will challenge you to stop pursuing
happiness and start creating meaning instead, lead
you to rethink your daily interactions with the people
who matter most, and show you how to put your own
health first in order to be your best every day.

Nothing Down
A thorough, insider's guide to book collecting explains
how to find used and rare books, offering tips on
buying and selling books on the Internet, identifying
first editions and reader's copies, finding valuable
books, and more, and provides a detailed index of
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more than one thousand of the most collectible books
today. Original.

You, Inc.
In this #1 New York Times bestseller, Detective Harry
Bosch joins LA's elite Open/Unsolved Unit to help
piece together the mysterious death of a teenage girl.
He walked away from the job three years ago. But
Harry Bosch cannot resist the call to join the elite
Open/Unsolved Unit. His mission: solve murders
whose investigations were flawed, stalled, or
abandoned to L.A.'s tides of crime. With some people
openly rooting for his failure, Harry catches the case
of a teenager dragged off to her death on Oat
Mountain, and traces the DNA on the murder weapon
to a small-time criminal. But something bigger and
darker beckons, and Harry must battle to fit all the
pieces together. Shaking cages and rattling ghosts,
he will push the rules to the limit -- and expose the
kind of truth that shatters lives, ends careers, and
keeps the dead whispering in the night . . .

The Psychology of Selling
A revelation for small business owners: creating a
profitable business is possible without getting into a
slash-and-burn price war with your competitors. Petty
and Verbeck inspire you to live your passion and pass
your enthusiasm on to your customers, without
succumbing to the pressure to discount.

The 10X Rule
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Despite all the high-tech tools available to
salespeople, the most personal method still works
best. Storytelling packs the emotional punch to turn
routine presentations into productive relationships. It
explains products or services in ways that resonate; it
connects people and creates momentum. Stories
speak to the part of the brain where decisions are
made. Paul Smith, author of the acclaimed Lead with
a Story, shifts his best-selling formula to the sales
arena. In Sell with a Story, he identifies the
ingredients of the most effective sales stories and
reveals how to: Select the right story Craft a
compelling and memorable narrative Incorporate
challenge, conflict, and resolution Use stories to
introduce yourself, build rapport, address objections,
add value, bring data to life, create a sense of
urgency, and more Complete with model stories, skillbuilding exercises, and enlightening examples from
Microsoft, Costco, Xerox, Abercrombie & Fitch,
Hewlett Packard, and other top companies, this
powerful and practical guide gives you the tools you
need to turn your experiences into stories that sell.

The Art of Closing the Sale
This work has been selected by scholars as being
culturally important, and is part of the knowledge
base of civilization as we know it. This work was
reproduced from the original artifact, and remains as
true to the original work as possible. Therefore, you
will see the original copyright references, library
stamps (as most of these works have been housed in
our most important libraries around the world), and
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other notations in the work. This work is in the public
domain in the United States of America, and possibly
other nations. Within the United States, you may
freely copy and distribute this work, as no entity
(individual or corporate) has a copyright on the body
of the work. As a reproduction of a historical artifact,
this work may contain missing or blurred pages, poor
pictures, errant marks, etc. Scholars believe, and we
concur, that this work is important enough to be
preserved, reproduced, and made generally available
to the public. We appreciate your support of the
preservation process, and thank you for being an
important part of keeping this knowledge alive and
relevant.

Doctor Zhivago
Go get the life you want. Be a Rhinoceros! There is
something dangerous about this book. Something big.
Something full of power, energy and force of will. It
could be about you. You could become three tons of
thick-skinned, snorting hard-charging rhinoceros. It is
time to go get the life you want.

The Closers
One of a series designed as an introduction to
literature. It is graded into six levels, and each book
contains an introduction and exercises. It is designed
for students of English as a foreign or as a second
language, and for reluctant readers.

Book Finds
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The Blind Side: Evolution of a Game
THINK LIKE A MULTIMILLIONAIRE: LEAVE THE 9 TO 5
BEHIND. The world has led you to believe that
financial freedom is not something you can willfully
create in your life. You have been taught to view
wealth as something that happens only to a lucky few
who win a random business lottery or are blessed
with unimaginable talent. The TRUTH is that creating
excessive financial wealth does not come down to
luck or talent. It comes down simply to your beliefs,
understanding, and views--the "pillars" that reinforce
your every action. Alex Becker not only breaks down
the most important pillars for you, but also shows you
how to bring them into your life TODAY to begin
generating lifelong financial freedom. DISCOVER HOW
TO: Successfully quit your 9 to 5 and take back your
life without taking massive financial risks. Separate
your time from money so that you are constantly
getting paid (even in your sleep). Understand the
lessons multimillionaires have learned through years
of trial and error. Map out the exact steps needed to
build million-dollar businesses. Skip time-wasting
mistakes and learn how to make money quickly by
focusing solely on what gets you paid.

Sell Or Be Sold
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