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How To Win In Commercial Real Estate Investing
Commercial Real Estate Investment
ESSENTIAL COVERGAGE OF THE COMMERICAL REAL ESTATE MARKET AND HOW TO
MAKE IT WORK FOR YOU The one-stop guide to making money from buying,
managing, and owning commercial real estate, Wealth Opportunities in commercial
real Estate is the comprehensive resource you need in order to take full advantage
of the market, whether you're just starting out or an old hand. Including industry
case studies and expert advice from real estate expert Gary Grabel, the book
teaches you the fundamentals-including how to evaluate a potential property and
how to create value even before you buy-that other books leave out. Commercial
real estate investing is an excellent, and highly profitable, investment choice for
those with the right perspective and the patience to see their decision through. But
to really succeed, it is essential to have a firm grasp of the basics of the real estate
game before you get started. if you think you're ready, then this book is your first
step.

Is Commercial Real Estate for You?
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The Fundamentals of Listing and Selling Commercial Real Estate provides a
complete foundation for a career in the Commercial Real Estate Industry. The text
contains a comprehensive study of property and investment analysis, mortgages
and leases, as well as practice techniques such as prospecting, presentations, and
negotiating.

Wealth Opportunities in Commercial Real Estate
LEARN A SYSTEMATIC APPROACH TO INVESTING IN COMMERCIAL REAL ESTATE
AND MULTIFAMILY HOUSING. From his roots in Hyderabad, India, to the heart of
America's Southwest, Shravan Parsi tells the story of his journey from
pharmaceutical scientist to founder and CEO of successful real estate investment
firm American Ventures. The secret to his investment success is like any science: a
marriage between quantitative and qualitative facts, between abstract numbers
and concrete action. Here Parsi outlines the technical information you need to
learn how to invest in multifamily and commercial real estate, how to understand
what makes a good potential investment, and when to walk away. In
conversational style, the book shares ideas about how to identify, evaluate, and
mitigate risks; how to learn from downsides as well as upsides; and how giving
back to your community is as important to success as the right numbers. It's
wisdom that benefits any entrepreneur.

The Due Diligence Handbook for Commercial Real Estate
A front row seat into the world of high-stakes commercial real estate investing “A
must-read book … one of the best real estate investment books I have ever read.
On my scale of 1 to 10, this unique book rates an off-the-charts 12.” ---Robert
Bruss Confessions of a Real Estate Entrepreneur is for the individual who is ready
to get serious about investing. Not a rah-rah or get-rich-quick book, this book is for
someone who is prepared to think about what he or she wants to accomplish.
James Randel provides the how and why. James Randel has been a successful
investor and educator for 25 years. He teaches investing through stories and
anecdotes – bringing to the limelight not just his successes (and there are some
amazing stories of these) but also his mistakes. His candor is instructive and
entertaining. It is said that “those who can, do, and those who can’t, teach.” James
Randel is a rare exception as he is both a highly successful investor as well as an
excellent teacher. As said by Jeff Dunne, Vice Chairman of the largest real estate
company in the world, CB Richard Ellis: “I’ve tracked Jimmy’s incredible run of
successful real estate investments for 20 years and more recently invested very
profitably with him. His new book is a must read for anyone interested in real
estate investing.” If you are tired of the “same old, same old” and prepared to play
in the big leagues, this book is calling your name.

The Investor's Guide to Commercial Real Estate
For proven guidance and techniques for handling a commercial real estate deal,
this practical guide will help you negotiate and close the deal. The authors cover
each step of a real estate transaction in the order in which it generally arises, and
offers pertinent advice, practice comments, and sample forms throughout.
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Because much of the real estate lawyer's practice revolves around transactional
documents, the book's chapters emphasize the drafting, negotiation, and revision
needed to get a deal closed. Written by a law professor and two real estate
practitioners, this book offers a useful combination of text overview and practice
pointers. It helps lawyers with less experience navigate through the maze of steps
involved in a real estate transaction. At the same time, it serves as a valuable
reference for more seasoned attorneys as well as those whose practice is
concentrated in other areas of the law. Downloadable forms are available online.

Trump University Commercial Real Estate 101
A recurrent theme in Underwriting Commercial Real Estate in a Dynamic Market is
that good thinking and good underwriting go together. This stands in contrast with
"getting an answer" or even worse "reverse engineering" - getting to a solution by
assuming that the market outcome is best. While the cases in Underwriting
Commercial Real Estate in a Dynamic Market may not yield "the" answer, they
force a rich conversation about what constitutes a good trade-off and what does
not. Cases can be structured for use with introductory material as well as advanced
topics. Encourages readers to think about alternatives and their viability Addresses
real world variations and concentrates on large urban economic forces and their
implications for real estate valuation Presents case studies that vary significantly in
length and specificity Includes pedagogical materials such as case introductions
and exhibits

Commercial Real Estate Teams Built to Dominate
In Brokers Who Dominate, you will learn the strategies and tactics, marketing
approaches, prospecting platforms and support structures of some of the most
successful commercial real estate brokers in North America.

The Commercial Real Estate Revolution
The updated and expanded third edition of How to Succeed in Commercial Real
Estate is a comprehensive, practical guide for those considering entering the field
of commercial real estate and those just beginning in the business, as well as for
experienced brokers and sales managers who want to evaluate and strengthen
their current strategies related to listings, negotiations, contracts, and sales. This
book provides a straightforward overview of the business of selling and leasing
commercial property, including coverage of the four main specialty areas--retail,
office, industrial, and investment--as well as crossovers and emerging specialties.
Rather than pumping a "get rich quick" approach to selling, the author shows
brokers that they don't have to sacrifice integrity and ethics to remain competitive
and deal oriented. The book includes detailed coverage of Choosing a company
and a specialty. Sales strategies and sales points specific to commercial real
estate, including practical suggestions for countering other brokers. The
importance of focusing on exclusive listings, how to find and get the best
prospects, and the most effective strategies for marketing property. Standard parts
and points of negotiation for contracts and forms, including earnest money
agreements, leases, options, listings, counter offers, and fee schedules. Rent and
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how it is calculated and quoted, including triple net, modified net, gross and full
service leases. Technical knowledge including agency, law, appraisal, taxation,
zoning, surveys, environmental investigations, investment analysis, risk
comparison, exchanges, financing, and property management. The pros and cons
of going independent and how to decide if it's the right move for you. Written in an
engaging, straight-talk style, the author shares a wealth of other practical
knowledge reaped from over forty years in the business.

Commercial Real Estate Power Brokers
From the #1 bestselling author of "Rich Dad, Poor Dad" comes the ultimate guide
to real estate--the advice and techniques every investor needs to navigate through
the ups, downs, and in-betweens of the market.

The Fundamentals of Listing and Selling Commercial Real
Estate
Winning Ways in Commercial Real Estate: 18 Successful Women Unveil the Tips of
the Trade in the Real Estate World is the ultimate resource for anyone looking to
learn from top experts in retail commercial real estate. These women share their
tips, strategies, and real-life experiences, to help you gain insight so you can easily
succeed in the commercial real estate industry.

Brokers Who Dominate
Take your real estate career to the highest level! "Whether you are just getting
started or a veteran in the business, The Millionaire Real Estate Agent is the stepby-step handbook for seeking excellence in your profession and in your life." --Mark
Victor Hansen, cocreator, #1 New York Times bestselling series Chicken Soup for
the Soul "This book presents a new paradigm for real estate and should be
required reading for real estate professionals everywhere." --Robert T. Kiyosaki,
New York Times bestselling author of Rich Dad, Poor Dad The Millionaire Real
Estate Agent explains: Three concepts that drive production Economic,
organizational, and lead generation models that are the foundations of any highachiever's business How to "Earn a Million," "Net a Million," and "Receive a Million"
in annual income

The How to Add Value Handbook for Commercial Real Estate
This book uniquely combines academic literature and practical experience to
provide a straightforward and integrated view on global real estate investment for
pension funds, other institutions and professionals. Thanks to growing investment
in commercial property research, property investment has become better
understood and better managed than ever before. Many of the problems
associated with property investment in the 1980s have found workable solutions
through better understanding and management. We can now say that the
measurement, benchmarking, forecasting and quantitative management
techniques applied to property investments are comparable with other asset
classes. Unfortunately, these techniques were not enough to help investors avoid
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the crash of 2007-2009. We can hope that in the hands of the next generation of
investment managers, advisors and analysts, the approaches described in these
pages will help to provide a foundation for a responsible and professionally guided
recovery. Designed for practitioners facing the tough global market challenges,
this book provides a fascinating read for fund managers, investors, banking staff,
property advisors and advanced level students.

The Science of the Deal
From drumsticks at an early age, to chalkboards after college, and then to pens
that inked profitable real estate deals, Jim Baker has successfully wielded them all.
The winding road of his experience is marked by highs and lows, especially with
the times of tremendous personal and professional challenges and growth. These
landmarks are chronicled in Jim's book, Confessions of a Commercial Real Estate
Broker. Jim is an accomplished musician who began his career performing
professionally, and later taught and directed high school music. A heart-breaking
experience on the job, as well as family crises and losses, brought Jim face-to-face
with the realization that he needed to follow his heart and change careers. His
journey led him eventually to his current award-winning position in commercial real
estate. Bathed in honesty and written to prepare others for the field of his passion commercial real estate, Jim shares his advice, expertise and humor, divided
conveniently in entries for every day of the year. Each day opens with information
that relates to commercial real estate, followed by a helpful "Lessons Learned"
section. The closing piece of each entry, "On This Date," reflects the author's
extensive research with names of people, events, and highlights associated with
the date. These may be familiar, even nostalgic to the reader, and surely
informative. His nuggets of wisdom will certainly give you conversation starters
around the table with your family or at the office with business associates. Jim's
purpose for his book is to prepare you for a career in commercial real estate,
enhance your success and give you valuable points to ponder as you work with
others.

From Handshake to Closing
For too long, commercial real estate expert Tyler Cauble has witnessed the
damage caused by small business owners not knowing all the facts before signing
a lease. He's working to change that. In this book, Tyler guides you through
everything you need to know before renting commercial space. Whether you're
looking for a new storefront, a location for your thriving business, or simply need to
get out of the garage, Open for Business will show you how to determine space
requirements, select a location, and negotiate your lease. If you don't want to do it
on your own, Tyler shares how to find a broker who can help you-and save you
money! Open for Business will demystify leasing commercial real estate and
empower you to make the best decisions for your growing business.

Winning Ways in Commercial Real Estate
As it currently operates, the commercial real estate construction industry is a
disaster full of built-in waste. Seventy-percent of all projects end over budget and
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late. The buildingSMART Alliance estimates that up to fifty-percent of the process is
consumed in waste. Almost every project includes massive hidden taxes in the
form of delays, cost overruns, poor quality, and work that has to be redone.
Building new structures is a fragmented, adversarial process that commonly
results in dissatisfied customers and frequently ends in disappointment, bitterness,
and even litigation. The industry must change—for its own good and that of its
customers. But while the industry has tried to reform itself, it can’t do it alone. Real
change can only come from business owners and executives who refuse to
continue paying for a dysfunctional system and demand a new way of doing
business. The Commercial Real Estate Revolution is a bold manifesto for change
from the Mindshift consortium—a group of top commercial real estate industry
leaders who are fed up with a system that simply doesn’t work. The book explains
how business leaders can implement nine principles for any project that will
dramatically cut costs, end delays, create better buildings, and force the industry
into real reform. The Commercial Real Estate Revolution offers a radically new way
of doing business—a beginning-to-end, trust-based methodology that transforms
the building process from top to bottom. Based on unifying principles and a
common framework that meets the needs of all stakeholders, this new system can
reform and remake commercial construction into an industry we’re proud to be a
part of. If you’re one of the millions of hardcore cynics who work in commercial
construction, you probably think this sounds like pie in the sky. But this is no magic
bullet; it’s a call for real reform. If you’re an industry professional who’s sick of
letting down clients or an owner who’s sick of cost overruns and endless delays,
The Commercial Real Estate Revolution offers a blueprint for fixing a broken
industry.

Commercial Real Estate Investing For Dummies
Why wait another day? Make the most of your commercial property. A commercial
building is just a building; but, it's an investment once it's leased with positive cash
flow. Sounds easy? It's not. To invest and lease right you need the help of an
expert who has spent his professional life as a commercial real estate broker and
investor. You need the decades-long master of commercial real estate on your
side. You need Craig Coppola. Before you make your next commercial real estate
investment move, read this book. In it you'll find Craig's wisdom, insights and howto's - the very techniques he uses to maximize his clients' and his own
investments. Thinking of taking on leasing by yourself? This book will guide you.
Considering hiring a broker to represent your properties? This book will make you a
better buyer of those services. It's fast, easy, indispensable!

Pure Profits
There's a huge problem in the commercial real estate business that nobody is
talking about- DUE DILIGENCE. The vast majority of investors, real estate brokers
and commercial real estate professionals barely scratch the surface conducting
their due diligence when purchasing commercial real estate investments. Investors
are taking unnecessary risks and throwing money away or making bad
investments, by not properly performing due diligence. In fact, they are leaving big
money on the table without even realizing it.Brokers are putting themselves at risk
for potential litigation and missing an opportunity to help their clients as a true ally
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by learningthese principles. All because "they don't know what they don't know". I
was in the same position, until I created a system that made the entire process
easier and less stressful. Having and adhering to a proven system allows you to do
it faster, easier, more efficiently and you're less likely to miss something. It
reduces the stress; makes you feel more confident; makes the sellers of the
properties less likely to try to play games while negotiating with you, and
ultimately helps to make you a betterinvestor because you are more prepared.
This handbook gives you a process to follow. A "road map" that takes you through
from beginning to end. It is written in a concise, "easy to follow" fashion as a real
due diligence tool and is not intended as a voluminous textbook on the subject. It's
based upon over 30 years of experience in the commercial real estate business
and acquiring over 9 million square feet from private and institutional owners. The
fundamentals remain the same and they are all applicable, whether you're
acquiring residential rental properties, an industrial building, a skyscraper or retail
shopping center. Some of the things you will learn from the book . . . What to
negotiate in the purchase and sale agreement so that you can maximize the
opportunities for yourself when it comes timeto negotiate further with the seller.
Essential provisions to ask for in the purchase and sale agreement. (These could
end up costing you dearly later if you don't have them inthere). Specific issues and
provisions to look for in the leases. (These could be potentially devastating to the
investment after you own it). Conducting tenant interviews and what questions to
ask so that you can uncover any problems or issues (This can be a goldmine of
information). Cost cutting tips and dozens of strategies that will help you add value
to the property once you own it. One of the most critical processes done during the
due diligence process is the underwriting and financial analysis, which is constantly
being revised during that process. (Included is a list of essential questions that
must be addressed.) How to ensure that you are getting all you deserve when
finalizing the transaction and what to look for on the closing statement to make
sure you are. (Most investors leave a lot of money behind by not knowing this
information). In addition, you get at the end of handbook . . . Sample Lease
Abstract Form (which shows you how to summarize all the main deal points and
provisions of a lease document). Due Diligence Checklist Due Diligence Document
Checklist Sample Tenant Questionnaire (a sample list of questions that you should
ask of tenants when conducting a tenant interview). By having this knowledge and
my "step-by-step" system, you will be more prepared and less stressed; more
confident in your ability to negotiate and go up against any seller. There are too
many things to remember during the process. We need reminding as much as we
need learning. Get it now and be prepared for your next real estate investment.
Many investors keep it as a constant companion when purchasing real estate.

How to Succeed in Commercial Real Estate, Third Edition
Open for Business: The Insider's Guide to Leasing Commercial
Real Estate
When it comes to investing in commercial real estate, it's easy to make a
mistakeso why risk it? Improve your chances of success with a book researched,
lived, and written by a master of commercial real estate: Craig Coppola. Craig has
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navigated the markets, ridden economic ups and downs, and bought and sold
countless commercial projects - and he's mastered the world of brokerage, leasing
and investing. Readers will learn how to set their own commercial investment
goals and create a plan to achieve them, see opportunities with new "real-estate
eyes," perform due diligence on a property with minimal cost, use a proven step-bystep process for evaluating properties to weed out losers and showcase winners,
and traverse the minefield of letters of intent and contracts.

The Commercial Real Estate Investor's Handbook
As it currently operates, the commercial real estate construction industry is a
disaster full of built-in waste. Seventy-percent of all projects end over budget and
late. The buildingSMART Alliance estimates that up to fifty-percent of the process is
consumed in waste. Almost every project includes massive hidden taxes in the
form of delays, cost overruns, poor quality, and work that has to be redone.
Building new structures is a fragmented, adversarial process that commonly
results in dissatisfied customers and frequently ends in disappointment, bitterness,
and even litigation. The industry must change—for its own good and that of its
customers. But while the industry has tried to reform itself, it can’t do it alone. Real
change can only come from business owners and executives who refuse to
continue paying for a dysfunctional system and demand a new way of doing
business. The Commercial Real Estate Revolution is a bold manifesto for change
from the Mindshift consortium—a group of top commercial real estate industry
leaders who are fed up with a system that simply doesn’t work. The book explains
how business leaders can implement nine principles for any project that will
dramatically cut costs, end delays, create better buildings, and force the industry
into real reform. The Commercial Real Estate Revolution offers a radically new way
of doing business—a beginning-to-end, trust-based methodology that transforms
the building process from top to bottom. Based on unifying principles and a
common framework that meets the needs of all stakeholders, this new system can
reform and remake commercial construction into an industry we’re proud to be a
part of. If you’re one of the millions of hardcore cynics who work in commercial
construction, you probably think this sounds like pie in the sky. But this is no magic
bullet; it’s a call for real reform. If you’re an industry professional who’s sick of
letting down clients or an owner who’s sick of cost overruns and endless delays,
The Commercial Real Estate Revolution offers a blueprint for fixing a broken
industry.

The Real Estate Game
Dolf de Roos’s Commercial Real Estate Investing reveals all the differences
between residential and commercial investing and shows you how to make a
bundle. De Roos explores the different sectors—retail, office space, industrial,
hospitality, or specialist—to help you discover which is right for you. He shares key
insights on finding tenants and avoiding vacancies, financing large investments,
managing property, setting a tax-smart corporate structure, and take full
advantage of tax breaks.

How to Make Money in Commercial Real Estate
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"How does a land owner, entrepreneur, or developer convert a vision for a
restaurant, hotel, strip center, apartment complex, or office building into a
successful development? This book explores not only the how but the who, what,
where, and why principles of commerical real estate development. It guides the
reader through a simple, step by step process for converting a vision into a
functioning project open to and serving the community." -- cover.

Wealth Opportunities in Commercial Real Estate
Many investors are frightened of investing in commercial real estate. But with
residential real estate struggling, the time is right to make the switch to
commercial properties. Trump University Commercial Real Estate Investing 101
takes the fear out of commercial investing with easy-to-understand, step-by-step
principles that will make you successful and lower your risk. You?ll learn the
differences between residential and commercial properties, how to invest
profitably in your spare time, and much more.

SimpLEASEityTM
Gives you the proven strategies and actual case studies from experts to help you
invest better and wiser with less time and effort. A sampling of what's covered in
this encyclopedic book includes: how to find below-market deals, invest with little
or no down payment, obtain seller financing, and conduct foreclosures and REOs.
Once you have found your investment property, you will know how to negotiate,
make purchase offers, manage rental property, and flip. These terms will become
part of your everyday vocabulary: auctions, tax sales, financing, mortgage terms,
agents, cash flow, inspections, contracts, tenants, lease agreements, insurance,
taxes and accounting, escrow, essential mathematical calculations, sample forms,
development, taxation, exchange rules, and regulations. This book is loaded with
case studies and success stories -- from real people. You will uncover secrets that
expert real estate investors use every day. This comprehensive resource contains
a wealth of modern tips and strategies for getting started in this very lucrative
area. This book is the foundation for understanding how to invest in real estate.

The Millionaire Real Estate Agent
Commercial real estate is recognized as an attractive asset class by institutional
investors because of its high cash-flow stream, diversification benefits, and
potential to hedge inflation. This book is an A-to-Z guide to commercial real estate
investing. Written by a team of experts, it offers advice based on their years of
experience. It is a hands-on guide for anyone wanting to know more about real
estate investing.

Crushing It in Apartments and Commercial Real Estate
The Real Book of Real Estate
When it comes to leasing commercial real estate, the landlord is the seasoned pro
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and you, the typical business owner, are a rank amateur. If you’re a business
owner, doctor, lawyer, dentist, mortgage lender, dance studio owner, or
entrepreneur and you treat leasing office or warehouse space like you’re renting
an apartment, you are courting disaster. The problem is, you don’t know what you
don’t know until it’s too late. SimpLEASEityTM gives you the tools to even the odds
with a sure-fi re 11-step guide to leasing office, medical, industrial, and retail
space. Presented in layperson’s language that respects your intelligence, this book
is packed with money-saving tips for finding the perfect location, negotiating
favorable terms, and protecting your long-term interests. Every chapter offers
practical, proven money-saving tips and shows you how to do the often complex
commercial real estate math—step by step. Read this book, follow the advice, and
you will become a winner in the game of commercial real estate.

The Commercial Real Estate Revolution
Confessions of a Real Estate Entrepreneur: What It Takes to
Win in High-Stakes Commercial Real Estate : What it Takes to
Win in High-Stakes Commercial Real Estate
A look at some of the commercial real estate industry's most successful teams and
the science be hand the orchestration of team members

Confessions of a Commercial Real Estate Broker
When it comes to investing in commercial real estate, it's easy to make a
mistakeso why risk it? Improve your chances of success with a book researched,
lived, and written by a master of commercial real estate: Craig Coppola. Craig has
navigated the markets, ridden economic ups and downs, and bought and sold
countless commercial projects - and he's mastered the world of brokerage, leasing
and investing. Readers will learn how to set their own commercial investment
goals and create a plan to achieve them, see opportunities with new "real-estate
eyes," perform due diligence on a property with minimal cost, use a proven step-bystep process for evaluating properties to weed out losers and showcase winners,
and traverse the minefield of letters of intent and contracts.

Commercial Real Estate Investing
When pursuing a career in commercial real estate, it's important to narrow your
field of interest as soon as possible. You'll have a head start if you can build your
college coursework around the discipline. And as you interview with prospective
employers, you'll stand out if you have a clear focus and thoughtful plan. The
product types we will discuss in this book are: land, office, industrial, data centers,
retail, hospitality, healthcare and multifamily. (Another, mixed-use, refers to a
combination of one or more product types.) The various disciplines we'll review
are: architecture, appraisal, capital markets, construction, development, leasing,
investment, management, research and analytics and tenant representation.

The Complete Guide to Developing Commercial Real Estate
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Mastering the Art of Commercial Real Estate Investing is a comprehensive guide
about the time-proven principles and common-sense practices for successfully
investing in real estate. Do you want to supplement your current income by
investing in commercial real estate? Better yet, would you like to someday quit
your day job and devote your energies exclusively to your rental properties? With
over 35 years of commercial real estate experience, including a decade of
personally investing in rental properties, real estate finance and investment expert
Doug Marshall has explored every aspect of the commercial real estate process.
Now, he’s sharing his knowledge to show readers how to add to or even replace
their current income with commercial real estate investments. Mastering the Art of
Commercial Real Estates is for both those who are new to investing and those who
may need a little help learning investing’s time-proven principles, showing readers
how to: Tap into the six immutable laws of commercial real estate investing to
build wealth and grow income fast Find the best possible loan for their property to
optimize the property’s cash flow Best manage their property to reduce risks and
remove pitfalls to keep their investing profitable When to buy, and when NOT to
buy their next rental property, and much, much more! If you like easy-to-follow,
step-by-step instructions coupled with solid advice and insight, then you’ll love
Doug Marshall’s life-changing, wealth-growing guide to make real estate work for
you.

Underwriting Commercial Real Estate in a Dynamic Market
"A beginner's guide to investing based on Murray's experience bootstrapping his
way from newbie investor to award-winning CEO of Washington Street Properties.
Murray shares the secrets to his success through straightforward, actionable
advice that will help you get started no matter what your experience level, or how
much cash you have on hand"--Back cover.

Mastering the Art of Commercial Real Estate Investing
Imagine having five of the top commercial real estate brokers in the business bare
their souls to you and share their innermost secrets for developing a ton of great
new commercial real estate brokerage business. This is what Jim Gillespie,
America's Premier Commercial Real Estate Coach, has accomplished within this
book. Here's what you'll be learning within this book: How to make sure you get
your prospecting done, so you stop making excuses, and you begin making the
great amount of money that comes from continually getting your prospecting done
every single week How to get the phone numbers for the people you want to do
business with, and how to get your database into excellent condition What to say
to the receptionist and to the decision maker when you're making your prospecting
calls, and how to leave powerful voicemail messages that will compel more
decision makers to call you back How to deliver outstanding presentations, so that
more of your clients and prospects will feel more compelled to just move forward
and give you the listings on their properties How to build solid long-term
relationships with your clients, so that you're getting more repeat business from
them, instead of needing to constantly chase new prospects for new business How
to organize and systematize your brokerage business, so that you're working much
more productively, bringing in more new deals, and not being bogged down by
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doing administrative and follow-up activities that are just completely sapping your
time and energy How to position yourself within people's minds as the best
commercial real estate broker they could ever want to work with, long before they
ever have their next commercial real estate need

The Art Of Commercial Real Estate Leasing
Proven tips and strategies to create more cash flow, build more equity and fast
track your way to generating greater value for your investment property.

Commercial Real Estate
ESSENTIAL COVERGAGE OF THE COMMERICAL REAL ESTATE MARKET AND HOW TO
MAKE IT WORK FOR YOU The one-stop guide to making money from buying,
managing, and owning commercial real estate, Wealth Opportunities in commercial
real Estate is the comprehensive resource you need in order to take full advantage
of the market, whether you're just starting out or an old hand. Including industry
case studies and expert advice from real estate expert Gary Grabel, the book
teaches you the fundamentals-including how to evaluate a potential property and
how to create value even before you buy-that other books leave out. Commercial
real estate investing is an excellent, and highly profitable, investment choice for
those with the right perspective and the patience to see their decision through. But
to really succeed, it is essential to have a firm grasp of the basics of the real estate
game before you get started. if you think you're ready, then this book is your first
step.

A Practical Guide to Commercial Real Estate Transactions
Thinking about becoming a commercial real estate investor? Commercial Real
Estate Investing For Dummies covers the entire process, offering practical advice
on negotiation and closing win-win deals and maximizing profit. From office
buildings to shopping centers to apartment buildings, it helps you pick the right
properties at the right time for the right price. Yes, there is a fun and easy way to
break into commercial real estate, and this is it. This comprehensive handbook has
it all. You’ll learn how to find great properties, size up sellers, finance your
investments, protect your assets, and increase your property’s value. You’ll
discover the upsides and downsides of the various types of investments, learn the
five biggest myths of commercial real estate investment, find out how to recessionproof your investment portfolio, and more. Discover how to: Get leads on
commercial property investments Determine what a property is worth Find the
right financing for you Handle inspections and fix problems Make big money in land
development Manage your properties or hire a pro Exploit the tax advantages of
commercial real estate Find out what offer a seller really-really wants Perform due
diligence before you make a deal Raise capital by forming partnerships Investing in
commercial property can make you rich in any economy. Get Commercial Real
Estate For Dummies, and find out how.

How To Win In Commercial Real Estate Investing
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Get Free Winning In Commercial Real Estate Sales An Action Plan For
Success
A veteran real estate lawyer explains a commercial real estate deal, offering
practical suggestions on how to handle each stage of the process and avoid the
pitfalls that can kill it. The author explains the lawyer's role in documenting,
reviewing, and negotiating the real estate transaction, from the beginning through
post-closing issues, and includes valuable sample language, real-world examples,
and tips and techniques for how reach the heartfelt handshake that closes the
deal.

Negotiating Commercial Real Estate Leases
Describes the opportunities and risks of commercial and residential real-estate
investment, offering advice on finding the right property, financing, development,
and sale
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